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AHOTalisA. AKTyaJbHICTh IOCIIIKCHHS 3yMOBJICHA TIMOOKMMH 3MiHAMH Yy 30BHIIIHBOMY
cepenoBuilli GYHKI[IOHYBaHHS MPOMUCIOBHX IIAMPHUEMCTB, 1110 IPOSBISIFOTHCS Y CTPIMKOMY PO3BUTKY
UupPOBUX TEXHOJOTiH, 3pOCTaHHI KOHKYpeHLii Ha IIOOAJIBHUX 1 JIOKaJbHUX PHUHKAX, 3MillCHHI
(hoKycCy CIOKMBUOI MOBEAIHKM Ta HEOOXiTHOCTI 3abe3neueHHs Mpo30poi, eheKTUBHOT i aganTHBHOI
KOMYHIKaIlii 3 pi3HUMHU YYaCHUKaMU PUHKY.

Y  koHTekcTi 1HM@poBoi TpaHcopMarii TpaAWIiiiHI  IHCTPYMEHTH MapKETHHIOBUX
KOMYHiKaliil BTpayaroTh €(eKTHUBHICTb, TOI SIK HOBI KaHAJIM — TaKi sIK COLiajbHI Mepexi, MOOUIbHI
wiathpopmu, CRM-cuctemu, aBTOMaTH30BaHa aHANITUKA — CTalOTh KPUTUYHO BAXKIMBUMH IS
o0y IOBH MapTHEPCHKUX BIIHOCHH, I IBUIIICHHS JIOSJIBHOCTI KITIEHTIB 1 3MIITHECHHSI OpEHY.

1 yKpaiHChKUX MPOMHUCIIOBHUX HIiANPHUEMCTB, 10 (PYHKIIOHYIOTh B YMOBaX BOEHHOT'O CTaHy,
MOPYLICHHS JIOTICTUYHUX JAHIIOT1B, 3MEHILCHHS BHYTPILIHHOT'O MOMUTY Ta 0OMEKEHUX MOKINBOCTEH
BUXOJly Ha 30BHIIIHI pUHKH, NUA(QPOBi3alis KOMYyHIKalliii Ha0yBae CTpaTeriyHOro 3HaveHHs. Bona
JIO3BOJISIE  TIJIBUIIMTH  KOHKYPEHTOCIIPOMOXHICTh, 3a0e3nednTH e(DEeKTUBHY B3aEMOMII0 3
KOHTpareHTaMu Ta ONepaTHBHO pearyBaTH Ha 3MiHU PUHKOBOTO CEPEAOBHUILA.

MeTo0I0TiYHy OCHOBY JIOCTI/IKEHHSI CTAHOBJISITh CUCTEMHUH, MOPIBHSUILHUHA Ta CTPYKTYPHO-
(yHKIIOHATTBHUN TIAXOAM, a TaKOX aHANII3 CYYaCHHX TEOPETHYHHX JKepell 1 NMPaKTUYHUX KEHCiB
NPOMHCIIOBUX HiANPUEMCTB. Y pe3ynbTaTi MPOBEACHOIO aHaji3y Oylno BH3HAYEHO OCHOBHI HalpsSIMU
¢ poBoi TpaHchopMallii MApKEeTHHTOBUX KOMYHIKAIliii: Tiepexi 0 iHTerpOBaHUX KOMYHIKAIIHHAX
CTpaTeriii, akTHBHE BUKOPHCTAaHHA IHCTPYMEHTIB IiJUKHTAI-MapKeTHHTY, 30kpema CRM-cucrem,
aBTOMAaTH30BAaHOI aHAITHUKH, TIEPCOHANII30BAHOTO KOHTEHTY.

HayxoBa HOBHM3HA JIOCIi/KEHHS MOJISIra€ B CUCTEMATH3aLlil THIIOBUX MoJeIel TpaHchopmarrii
MapKEeTHHTOBUX KOMYHikaniii y B2B-cermeHTi Ta yTOYHEHHI posi UUPPOBHX iHHOBALid Yy
(opMyBaHHI HOBHX KaHaJliB B3a€MOJIii 3 mapTHepamH W kiieHTaMu. [IpakTHuHa 3HAYYIIICTH CTATTi
BHUSBIISIETHCSI Y MOMKIIMBOCTI BUKOPHCTaHHS PE3yJbTATiB JOCITIHKEHHS UIS PO3POOKH ePEeKTHBHIX
cTpateriii 1udpoBUX KOMYHIKaIlii HA TPOMHUCIOBUX MiANPHEMCTBAX YKpaiHH, IO aanTylOThCS OO
Cy4YaCHHMX BHKJIMKIB, BKJIFOYAIOUM ITOCTBOEHHY €KOHOMIUHY BiOYIOBY Ta 3pOCTaro4y IU(POBi3allito
BHPOOHUIITBA 1 30yTY.

KaiouoBi cioBa: MapkeTHHroBi KOMyHikamii, udpoBa TpaHChOpMAIlis, MTPOMHUCIOBHMA
CeKTOp, U(POBUII MAPKETHHT, KOMYyHIKaIliiiHi cTparerii, B2B-komyHikaiiii, iHHOBaIliiHI TEXHOJIOTII,
ungpoBi mwiardopmu, ananTarmis Oi3HeECY.
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Abstract. The relevance of the study is driven by profound changes in the external environment
of industrial enterprises, which are manifested in the rapid development of digital technologies,
increased competition in global and local markets, a shift in the focus of consumer behaviour and the
need to ensure transparent, effective and adaptive communication with various market participants.

In the context of digital transformation, traditional marketing communication tools are losing
their effectiveness, while new channels such as social media, mobile platforms, CRM systems, and
automated analytics are becoming critical for building partnerships, increasing customer loyalty, and
strengthening the brand.

For Ukrainian industrial enterprises operating under martial law, disrupted supply chains,
declining domestic demand and limited opportunities to enter foreign markets, digitalisation of
communications is becoming strategically important. It allows them to increase competitiveness,
ensure effective interaction with counterparties and respond quickly to changes in the market
environment.

The methodological basis of the study is based on systemic, comparative, structural and
functional approaches, as well as analysis of modern theoretical sources and practical cases of
industrial enterprises. As a result of the analysis, the main directions of digital transformation of
marketing communications were identified: transition to integrated communication strategies, active
use of digital marketing tools, in particular CRM systems, automated analytics, and personalised
content.

The scientific novelty of the study lies in systematising typical models of marketing
communications transformation in the B2B segment and clarifying the role of digital innovations in
the formation of new channels of interaction with partners and customers. The practical significance of
the article lies in the possibility of using the results of the study to develop effective digital
communications strategies at Ukrainian industrial enterprises that adapt to modern challenges,
including post-war economic recovery and the growing digitalisation of production and sales.

Key words: marketing communications, digital transformation, industrial sector, digital
marketing, communication strategies, B2B communications, innovative technologies, digital
platforms, business adaptation..

Beryn. Curyartis B YkpaiHi Ta y CBiTI Ma€ 3HaUYHUN BIUIUB Ha PO3BUTOK MPOMHCIOBHX
nianpueMcTB. BiliHa B YkpaiHi, siky po3B’szana Pociiicbka denepariisi, CHpUYMHUIA HU3KY
KPHU30BHX SIBUIL Y IPOMUCIOBOCTI Kpainu. [lepioyeprosum pakropom Kpusu cTaia oOKymaris
YaCTUHU YKpaiHH, siKa 3yMOBHJIA 3MIHHM Ha MPOMHUCIIOBUX PUHKAX, SIK B YKpaiHi, TaK 1 y CBITI.

[lignpuemcTBa, 1m0 (YHKUIOHYIOTH HA PUHKY CHOTOJHI, CTHKAIOTHCS 3 HHU3KOIO
BUKJIMKIB, TTOB’SI3aHUX SIK 3 YTPUMaHHIM HAasBHOTO CETMEHTAa PHHKY, TaK i 3 MOJJIHMBICTIO
BUXOJly Ha MDKHapoaHi puHKA. OAHMM 3 I1HCTPYMEHTIB, IO JO3BOJISLE€ MiAMPUEMCTBAM
byHKIIOHYBaTH i 3a0e31edyBaTu MPOCYBaHHS TOBApPY, € MAPKETHHT.

Jns BUXOQy Ha MDKHApOJIHI PHHKH HEOOXIZHO NOCTIHHO KOMYHIKYBaTH SK 31

261



Tpancdopmalrisi MApKETUHTOBUX KOMYHIKAIIA Y TPOMUCIIOBOMY ...

CHOXXHMBAYaMH, TaK 1 3 TIOCEpEIHUKAMH Ta KOHKypeHTamu. [ligxomu 10 MapKeTHHTY
CBOJIIOI[IOHYBAJIM: TOKYMII CcTaid Ol  UU(POBI3OBAHHUMH, TOMY MpobiIeMaTukKa
MapKEeTUHTOBO1 KOMYHIKaIIii Ta i1 TpancdopmMarttii y iudpoBy ernoxy € K HIKOJIH aKTyaJIbHOIO.

[Ipobnematuky umgpoBoi TpaHchopmanlii MIANPHEMCTB y CBOIX JOCITIIKCHHIX
po3rsiaany Taki ykpaiHchki BUeHi, sk J[. binmii Ta O. ['padonosa [1], siki akIieHTyBaiIMu yBary
Ha METOJOJIOTIYHHMX acmekTax Lu¢poBoi TpaHchopmarlii MigNPUEMCTB Yy PI3HUX CEKTOpax
€KOHOMIKH. TeopeTHuHi acmeKTH MapKEeTUHIOBUX KOMYHIKAIlii Yy CBOIX Mparix
nociikyBana C. HopHoOpoBkiHa [2].

BaxxnmuBuM HanmpssMOM MpH PO3TIISAIL JaHOT TPOOIEMATHKU € KOHUIETTYaIbHI T1IX0IU 10
CTaJIOTO PO3BUTKY MiJNPUEMCTB, siKi Oynu npoananizoBaHi 1. dicynom, O. bopucenko ta A.
Spmomtokom [3].

OxpiM yKpaiHCBKMX YYEHMX, 3a3HA4CHY TEMAaTUKy TaKOX JOCHiIKyBalll HHU3Ka
3apyOikHUX HayKoBIIIB. 30kpema, H. Poxxnani, C. Yotipani Ta A. ®@picka [9] y cBoixX mparsax
aHaJi3yBaJM MiIXOAU 10 (popMyBaHHS MapKETHHIOBOi cTparterii mignpueMmctB. [lutaHHIMHU
iHHOBAIII y mpoMuciioBocTi 3aiimanucs L3e I'. ta I3sxyii JI. [10].

MapKkeTuHTOBI KOMYHIKaIlii BUMaraloTh OHJIAWH-TIPUCYTHOCTi, CTBOPEHHs HHU(POBOTro
KOHTCHTY Ta HOTO NOMIMUPEHHS, IO chpuse (GOopMyBaHHIO NOBIpM Ta IIHHOCTI OpeHy.
[IpomucnoBuii MapKETHHT BiJPi3HSETHCS BiJ CIIO)XKMBYOTO THUM, IIO YCIIIIIHE BCTAHOBIICHHS
3B’s13Ky 3 mokymisiMu 'y popmati B2B motpebye koMOiHOBaHOTO MiIX0IYy.

Ha BiaMiHy BiJI CHOXHBUOrO MapkeTuHry, B2B-cTtpaterii mepeabauaroTh riauboke
PO3YMIHHS CKJIQJIHUX TPOIECIB 3aKyIiBelb, TEXHIYHUX BHMOT Ta KOMIUIEKCHOI JIMHAMIKH
NPUNRHATTA pillieHb, 10 BIUIMBAIOTh HA KYIMiBEJIbHY MOBEIIHKY.

Came ToMy Tema TpaHchopmallii MApKETUHTOBUX KOMYHIKAIlIA y U(PPOBY TUIONIUHY €
HAI3BUYAITHO BKJIMBOIO JJI IIPOMUCIOBUX MIANPUEMCTB Y KOHTEKCTI €()eKTUBHOT B3aEMOJII1
3 xiieHtamu. Lle, y cBoro uepry, 103BOJIsIE TOEAHYBATH TPAAUIIIHI MAPKETHHTOB1 TAKTUKH 13
Cy4acHUMH IHU(PPOBUMHU CTPATETISIMH.

IlocTanoBka 3aBIaHHA. Mera mnonsirae 'y JOCIITKEHHI 0COOJIMBOCTI 3MIH
MapKETUHTOBUX KOMYHIKallif y MPOMHCIOBOMY CEKTOpi MiJ BIUIMBOM IHQpoBi3alii,
BU3HAYUTH KIOYOBI BHKJIMKH Ta MOXJMBOCTI, IO BHHHKAIOTH Yy TIporeci udposoi
Tpancopmarlii, a TakoK OOTPYHTYBaTH PEKOMEHMAIIl MO0 afamTaiii KOMYyHiKaI[iiHIX
CTpaTerii MAMPUEMCTB 10 HOBUX peatiil IuppoBoi emoxu.

Pe3yabTaTH. YIpaBiiHHS NPOMHUCIOBUM MAapKETHHIOM Ha MiANPHEMCTBI BUMArae
MOETHAHHS aHAN3y pPHUHKY, CcerMeHTaiii Ta (opMyBaHHS TEPEKOHIMBOI IMPOMO3UILI.
Po3yminns cnenn@iky ramysi Jornomarae MmiJnpueMCTBaM eQeKTHBHO MO3MLIOHYBaTH cebde
JUTSL 3aJTy9eHHS KITi€HTIB Yy B2B-cermenTi. AHaji3 KOHKYPEHTHOTO CEPEIOBHUINA A€ YSIBICHHS
PO MO3HITIOHYBAHHS Ha PUHKY Ta MOTEHIIHI MOMJIMBOCTI JIJIsl 3pOCTaHHS MiITPHEMCTB.

KomyHnikaniiiHa crpaterii y NPOMHCIOBOMY MAapKETHHTY Iependayae MOCTaHOBKY
YITKMX IIUIEH Ta BU3HAYCHHS KIIOYOBUX TIOKAa3HUKIB e€()EKTUBHOCTI. MapKeTHHTOBI
KOMYHIKaIii MOXXHa pO3risAaTd K (QyHAaMEHTaNbHY W BOJHOYAC CKIAJHY CKJIAJIOBY
MapKETHHTOBUX 3YCHJIb KOMITaHiil. BOHUM BKIIIOUArOTh TakKi IHCTPYMEHTH, SIK peKJiama, MpsiMAN
MapKeTHHT, OpSHHMHT, YIIaKOBKa, IpyKoBaHi MaTepianu, PR Ta ixmi [1].

CxnaaHicTh MOOYIOBM MapKETUHTOBUX KOMYHIKAIlld Ha IMANPUEMCTBI 3yMOBJIECHA
IepexoJ0M CIIOKMBadiB J0 BHOOpPY MNpOIYKTIB y IudpoBoMy cepemoBuiii. Jlo minen
MapKETUHTOBHUX KOMYHIKAIliil MOJKHA BIJHECTH SIK CTBOPEHHS Ta MIATPUMKY TOTIHTY 1 IepeBar
I10/10 MPOJYKTY, TAaK 1 CKOPOUECHHS LUKy MPOaXKiB.

CrtBopeHHS ynoao0aHb € JOBTOCTPOKOBHM 3yCHIUISIM KOMIIaHii, CIPSIMOBaHUM Ha
BUKOPUCTaHHS KOMYHIKalliHHUX 1HCTPYMEHTIB JUIsl TIO3UI[IOHYBAHHS MPOAYKTY B CBIZIOMOCTI
IJIBOBOTO KJIIEHTA.

Komynikanii € HeBiI’€MHOIO YacCTMHOIO Oynb-sKOI MapKETHHroBoi crparerii. 3
PO3BUTKOM A1KATANI3AIT PI3HOMaHITHI IU(PPOBI MeTia Ta MPUCTPOi JO3BOISAIOTh KOMIIAHIsIM
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1 CHOXMBa4yaM CTBOPIOBATH, IOUIMPIOBATH Ta OIIHIOBATH PI3HOMAHITHI TUMH W CTHII
KOHTEHTY JJISl TOCSTHEHHS Pi3HUX I1iyieil n1ndpoBoi KOMyHIKallii.

Ha BinmMiHy Bix TpaauIiiHOT KOMYyHIKaIlii, HUGPOBY KOMYHIKAI[II0 MOYKHA BU3HAYUTH SIK
MapKEeTUHTOBY KOMYHIKallil0 yepe3 Hu(pOBi €leKTpoHHI Menia B cermeHTi B2B, y skomy
GYHKIIOHYIOTH IIPOMHUCIIOBI TianpreMcTBa [2].

[opiBHsHHS TpamuIiHUX 1 TUGPOBUX IHCTPYMEHTIB KOMYHIKamii BiJoOpa)KeHO B
tabmuii 1. Ile mopiBHAHHS Oyno 3AIMCHEHO 3a TaKUMH KPHUTEPISIMH, SK OXOIJICHHS,
B33a€MO/Iis1, BAPTICTh 1 BUMIPIOBAHICTb.

Tabnuys 1
IlopiBHsIHHA TPpaaMUiHHUX Ta HUPPOBUX IHCTPYMEHTIB KOMYHiKaIil
Table 1
Comparison of traditional and digital communication tools
Kourepiii Tpaauuiiiai iHCTpyMeHTH Hudposi incTpymenTn
purep (HanpuKJIaa, SpMapKHu) (Hanpukjaan, BipTyaabHi TypH)
OxoruteHHs O6mexene reorpadgiayHo I'mo6anpHe
Bzaemomist OcoOucTHii KOHTaKT IaTepakTuBHicTh uepe3 VR/AR
Bapricts Bucoka (;orictuka) Hwxua (MacmTaboBaHiCTh)
BumiproBanictb Cy0'eKTHBHI OIIIHKH Touni gani (CTR, xoHBepcis)

JDicepeno: cknadeno asmopom na ocnosi [1], [2]

I3 Tabmumi 1 BWAHO, IO 3a KPUTEPIEM OXOIUICHHS HU(PPOBI IHCTPYMEHTH MAalOTh
rnobGanbHui Xapakrep. [lapamerp B3aemoil mpencTaBieHUil iHTepakTUBHICTIO Yepe3 VR i
AR. 3 Toukm 30py BaprocTi HHGPOBI KOMYHIKAIli MarOTh HIKYY IIHY Ta OUIBIIY
MacITabOBaHICTh, a 3 TOYKU 30py BUMIPIOBAHOCTI — 3a0€3Me4yI0Th TOUHI JaHi.

Bapro akieHTyBaTH TakOX CBOIO yBary Ha €BOJIOIII MapKETHHTOBHX KOMYHIKAIiil y
poMUCIOBOCTI. LI poBy emoxy MapKeTHHT CTaB IIe CKIAIHIIINUM 13 PO3BUTKOM COIIaIbHUX
MEpEeX, eNEKTPOHHOT KOMepIlii Ta MOOUTbHUX MpHUCTPOiB. [[udpoBuit MapKkeTUHT JO3BOJIMB
KOMIIaHISIM B3a€MOJISTH 3 KIIEHTAMH HOBUMH CIOCOOaMHU, TAKUMHU SIK COIlIaIbHI Mepexi, e-
mail mapkeTuHr Ta 4at-00T. ETanu eBoonii MapKeTHHIOBUX KOMYHIKAIN y TPOMUCIOBOCTI
BiZjoOpakeHi y Tabmmui 2.

Tabnuys 2
EBoJroniss MAapKeTHHIOBMX KOMYHIKaLliil Y IPOMMCI0BOCTI
Table 2
The evolution of marketing communications in industry
Eran XapakTepucTHKA OcHOBHI KaHAH
Tpagumiitauit OcobwucTi 3ycTpivi, BUCTABKH, BucraBku, koHdpepeHIii,
MapKETHUHT JPYKOBaH1 KaTaJlOTH npsiMa TOMITa
[epexinuuii eran YacTkoBa nugposizamis E-mail mapkerunr,
BeOcaiiTu
[udposuit MapkeTHHT [ToBHa inTerpanis ComianpHi Mepexi,
U(PPOBUX TEXHOJIOTIN CRM-cucremu, yar-60tn

IDicepeno: cknaoeno aemopom na ocnosi [3], [4]
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Jnst mopiBHsAHHS Oyno oOpaHO HACTYIIHI €Tamd Taki SK:. TPaAWI[IHHUNA MapKETHHT
nepexignuit eran Ta nudpoBuit MapkeTuHr. OCHOBHY yBary BapTO akI[EHTYBaTH HAa TOMY IIO
nuGpoBH MapKETUHT JaB MOXJIMBICTH TIIOBHOI 1HTerparii mudpoBHX TEXHOJOTIH a
OCHOBHHMMH KaHaJlaMH KOMYHiKaii ctanu corianbHi Mmepesxi CRM cucremu ta yar-6otu.

= Email-mapketuHr = Bnorn/SEO = BebiHapw Bigeo (YouTube )

Puc. 1.Buxopuctanus nmudpoBux kaHaiiB y B2B-mapkerunry
Fig. 1. Using digital channels in B2B marketing
JDicepeno: ckradeno asmopom na ocrosi [11]

HesBaxatoun Ha 1umdpoBizamito KaHaJIiB KOMYHIKAmii y MapKeTHHTY, JJIs
MIPOMHUCIIOBOTO CEKTOPY ICHY€ HHM3Ka BUKJIMKIB MO0 MAPKETUHIOBHX KOoMyHiKaIlid. OCHOBHI
BUKJIMKA MHUGPOBOI €pu I MAPKETUHTOBUX KOMYHIKAIIM y TPOMHCIOBOMY CEKTOPi
BiZj0OpakeHo B Tabmuii 3.

Tabnauys 3
OcCHOBHI BUKJINKH HH(PPOBOI epH JI1 MADKETHHIOBHX KOMYHIiKanii y
NPOMHCJIOBOMY CEKTOPi

Table 3
Key challenges of the digital era for marketing communications in the industrial
sector
Bukiauk Onuc Hpuxiaan
®parmeHTanis Po3nonin aynuropii mix B2B-kinieHTH BUKOPUCTOBYIOTh
KaHaJiB pi3HUMH TIaTGopMamMu LinkedIn, BeGinapu, email
3pocTranus [ToTpeba B mepconamizanii Ta [aTepakTHBHI n1emMo-Bepcii
O04iKyBaHb KJII€HTIB HIBUJIKUX BIAMOBIIAX MPOAYKTIB
CxiagHicTh 300py AaHUX Bincyrricts cookie-daiiniB st
OO0MeskeHHS1 JAHHUX A Py aftix y Ayt . ¢ A
B2B-cepenoBumii AHAJITUKU
Kounkypeniisi 3a Hacuuenicts nudponoro Heo06xiaHIiCTh CTBOPEHHS
yBary KOHTEHTY €KCIIEPTHOTO KOHTCHTY

Lcepeno: pospobkra aemopa
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I3 Tabnumi 3 BuAHO, IO 0 OCHOBHUX BUKJIMKIB HAaJIEKaTh: ()parMeHTAIlis KaHaJiB,
3pOCTaHHs OYiKYBaHb KIII€HTIB, OOMEXEHHs B JOCTYIMI 10 JAaHUX 1 KOHKYpEHIIs 3a yBary.
Bapro Bim3HaunTH, MO (QparMeHTalis KaHaJIIB O3HA4Ya€ PO3MOAUT ayJUTOpii MK PI3HUMH
wiarpopMaMu, 10, CBOEK YEpProw, BUMArae BiJ KOMIMAHIT JOJATKOBUX 3YCHIIb IS
3a0e3nevYeHHs MPUCYTHOCTI Ha KIIFOUOBUX TuTaTdopmax.

He MeHm BaXIMBUM BUKJIMKOM € 3pPOCTaHHA OYIKYBaHb KJII€HTIB, IO MOTpedye
nepcoHaiizamii KOMYyHIKAImiil 1 3MaTHOCTI ONMEpaTHBHO pearyBaTH Ha 3amuTH. AHaTITHKA
JTAHUX TaKOX € KPUTHYHO BAXKIJIMBOIO CKJIJIOBOIO MpH (pOpMyBaHHI KOMYHIKaIliiHOI cTparterii
nignpuemMcTBa. OMHMM 13 BUKIMKIB IU(POBOI epu € CKIamHICTh 300py manux y B2B-
cepenopuii. KOHKypeHIiI0 3a yBary TaK0XX MOXKHA PO3IIISIIATH SIK OKPEMHUH BHUKIHMK
UQPPOBOI €MOXHU: NMEePEHACHUEHHSI IIU(PPOBOTO MPOCTOPY KOHTEHTOM YCKJIAJHIOE MOKIIHBICTh
MiIPUEMCTBY BHIITUTHUCS.

Y 3B’3Ky 3 IIUM BaXJIUBUM CTa€ JOCHIDKEHHS MoOjenei TpaHchopmarlii
MapKEeTUHTOBUX KOMYHIKaIliii, mo BimoOpaxeHo B Tabmumi 4. Jns anamizy Oyno oOpaHo
MOJIEJTb MTOETAIHO1 iHTerpallii Ta MOJENIb paJuKaIbHOI TpaHchopMarlii.

Tabauys 4
Mognaeai Tpancopmanii MAPKETHHIOBUX KOMYHiKaIii
Table 4
Models of marketing communications transformation
Mopeib Omnuc IlepeBaru Hengonikn
Iloeranna [TocTynose Minimizariis 3aTsaryBaHHS
iHTerpauis BIIPOBAJKCHHS PU3UKIB rpoLecy
1HCTPYMCHTIB
PagukaabHa [ToBHa mudposizaris By axmit Bucoki Butparu i
TpaHchopmanis 32 KOPOTKUH TEPMIH pe3yJsbTar pU3UKHU

Hoicepeno. cknadeno agmopom Ha ocrogi [1]

Mogenp moeramHoi iHTerpamii mnepeadadae IOCTYNOBE BIPOBAKEHHS MH(PPOBHUX
IHCTPYMEHTIB, IO J03BOJISE MIHIMI3yBaTH PH3UKH, MPOTE ii HEJOJIKOM € 3aTSATyBaHHS
nporecy. Y Mojenl pagukanbHOi TpaHcopmallii WAeTbes Mpo MOBHY HUGPOBI3aLiio 3a
KOpOTKHii mepiozl. Ii mepeBaroro € mBHIKE JOCATHEHHS PE3yNbTATIB, OJHAK IS HiAIPHEMCTB
BOHA CYIIPOBOJKYETHCSI BACOKUMH BUTpPaTaMu Ta pU3UKaMH. AHalli3 Mojenel Tpancgopmarii
MapKETUHTOBUX KOMYHIKaIlli T03BOJISIE Kpalle 3pO3YyMITH BHKJIUKH, SKi (POPMYBATUMYThCS
i BIUTMBOM MaiOyTHIX TeHAEHIiH nuposizaiii B IpOMHCIOBOMY MapKeTUHTy. MaitOyTHi
TeHeHIii mrdpoBizallii B MpOMUCIOBOMY MapKETUHTY BiIOOpakeH1 y TaOmuIli 5.

Tabauys 5
Maii0yTHi TeHaeHil nudpoBizauii B NpoMHCJI0BOMY MapPKETHHIY
Table 5
Future trends in digitalisation in industrial marketing
TenneHmis QuikyBaHuil BILIUB
I Ty4amit 1HTENEKT ABTOMAaTH3AaIlis IEPCOHATI30BAHUX
KOMYHIKaIii
brokyeiin IIpo3opicTs 1 Oe3neka TpaH3akIiii
IaTepuer peueit (IoT) Hogi kanamm 300py JaHuX TIPO
CIIOKMBAYiB

IDicepeno: pospooka aemopa

Jlo HUX MO’KHA BIJTHECTH : IITYYHHUH 1HTEJEKT, 1[0 aBTOMATH3yBaTUME IEPCOHATI30BaH1
KOMYHIKAIlii; TexHoJorii OJokdYelH, sKi 3a0e3rnedyBaTUMyTh MPO30PICTh 1 Oe3MmeKy
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TpaH3aKIlii; a TakoX KoHreniis [Htepuery peueit (IoT), iHTerpamiss sKoi BIAKpPHE HOBI
KaHaJu 300py JaHUX PO CIIOKHBAYA.

BucHoBku. Y pe3ynbTari MpPOBEAEHOTO JAOCTIHKEHHS OYyJI0 BH3HAYEHO, IO IS
YIpaBIiHHSA [POMHUCIOBUM MiJNPUEMCTBOM HEOOXITHMHA UITKHMM aHami3 pUHKY Ta
KOHKYPEHTHOTO CEpE/IOBHUINA, SKHH Jae 3MOry 3a0e3NeunTH TMOTEHIIHHEe 3pOCTaHHs
HiIPUEMCTBA.

KomyHnikariiina cTpareris € HEBII'€MHOI0O YaCTMHOK MAapKETHHTOBOI CTparerii
HiANPHEMCTBA, KA BKIIOYAE SIK TPAAULINHI, Tak 1 n1udpoBi IHCTpyMEHTH KOoMyHikauii. Byimo
3MIMCHEHO TOPIBHSAHHSA HH(PPOBHX Ta TPATULIMHMX 1HCTPYMEHTIB KOMYHIKAIlii, 110 Jajio
3MOT'Y BU3HAUUTH PiBEHb iIXHBOI BXKJIMBOCTI Y MPOCYBaHHI MPOAYKTY HA PUHOK.

MapkeTuHroBi KOMyHiKalli nepedyBaroTh y cTaHi mocTiiHO1 eBosrortii. [limmpuemcTna
NOBHMHHI IIBUJKO aJaNlTyBaTUCA 10 YMOB PHUHKY Ta IMO€JHYBAaTH TpajauliiHI ¥ nudposi
KaHaJIM KOMYHIKaIlii, mo0 3abe3nednT eeKTUBHUMN 3B’ SI30K SIK 13 TOCEPEIHUIILKOIO JIAHKOTO,
TakK i 31 CIIOKUBAYaAMHU.

Busznaueno, mo nepexia Ha MudpoBi IHCTPYMEHTH y KOMYHIKAIIil 31 CIOKMBAYaMH JIa€
3MOTYy 3HHM3UTH BHTpPaTH Ha KOMYHIKAIii Ta MiJBUIIUTH MOXIHUBICTh 1 UITKICTh IX
BuMiproBanHs. Ha B2B-punky 1indpoBi iHCTpyMEHTH JEMOHCTPYIOTh BUCOKY €(DEKTHBHICTD Y
TaKUX HampsMax, K aHaJITUKa JaHUX, collianbHi Mepexi, CRM-cucremu.

He3Baxatoun Ha 1€, MPOMHMCIIOBI MIAMPHUEMCTBA CTHKAIOTHCS 3 HU3KOK BUKIIHKIB,
30KpeMa 3 BHCOKMMH OUIKYBaHHSMH KII€HTIB, OOMEXKEHHUM JOCTYIIOM JO0 MJaHHUX Ta
NepeHaCHICHHSAM U (PPOBOTO CEPEIOBUIIA IHCTPYMEHTaMH ITU(POBOTO MAPKETHHTY.

AHaIi3yl0uM TEpCIEeKTHBHI HAmpsIMH DPO3BUTKY, BapTO BIJA3HAYUTH BHUKOPUCTAHHS
MITYYHOTO 1HTEJIEKTY Ta TEXHOJIOTIH OJIOKYEHH, K1 MOXKYTh CPOPMYBATH HOBI CTAaHIAPTH K
y CIIO’)KUBYOMY, TaK 1 B IPOMHUCIOBOMY CEKTOpPax €KOHOMIKH.

Omxe, mudpoBizaimis HaJae MPOMHUCIOBUM MiANPHEMCTBAM MOMKIIUBICTh CTPIMKOTO
PO3BUTKY, OJIHAaK BUMAara€ KOMIUIEKCHOTO TIiAXOAy O VIPaBIiHHA MAapKEeTHHIOM 1
KOMYHIKAI[IHHOIO TIOJITUKOI Ha MiAnpueMcTBIi. Lle, cBoero yeproro, morpedye 3amydeHHS
HOBHUX 1HBECTHIIA. Pesynbrarom TaKoro MiIX0y cTaHe M ABUIEHHS
KOHKYPEHTOCIIPOMOKHOCT1 Ta TOKpAaIIeHHs IO3UIIIOHYBAaHHS TMPOAYKTIB MIAMPHUEMCTBA Ha
PHUHKY.
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